
PCC’s -
“Private Conference Calls”

Want to start your LegalShield business, or LAUNCH IT? If you want to make money fast, you 
need to get off the dime and expose people to LegalShield in your first 3-5 days. You have to act 
fast. And you don’t want to do one at a time. Mass exposure is key!

What is a PCC? This is like a telephonic PBR or business presentation. It is a way to present Le-
galShield to multiple prospects at one time, in 15 short minutes, right over the phone! And best 
yet... you can have a top producer (expert in LegalShield) do the presentation on the call to your 
prospects FOR YOU! Of course you want to do a living room meeting (PBR) for the people in 
your home town, but everyone else who cannot attend in person at your home, you set a date & 
time and invite them to listen in over a phone line.

PCC’s are designed for each LegalShield Associate to do separately, for THEIR prospects only. 
We do not recommend several Associates combining onto one call. If this is done, the Associ-
ates will usually get only a few guests on, and get small results. By doing a PCC for every newly 
recruited Associate independently, that new person will have the chance to invite all of their 
friends, fam- ily, and colleagues onto one informal and intimate setting... and everyone will feel 
comfortable and relaxed. But they will get to hear a powerhouse presentation!

How you do it: The date & time of the call is decided on, usually with about a 1-2 day notice. The 
upline will provide the conference call number for everyone to dial in on. Always invite 3 times 
more people than you expect to actually show up on the call. Invite 30 to get 10 on. The purpose 
of these calls is to create excitement, and to share LegalShield with as many people as quickly as 
possible. So the PCC should be treated with major urgency and importance.

To Invite: “Hey Bill, it’s ______ . Look, I don’t know if you knew this, but I have been investigat- 
ing businesses to start in the area. I ran across business expert who has turned me onto some- 
thing pretty big. It may be the biggest thing I have ever seen from a profit standpoint. The per- 
son who I met is going to talk about this on a private conference call [tomorrow night at 8pm] 
and I asked if it was ok for you to listen in. You have GOT to hear what’s going on... so you have 
to get on this call for 15 minutes! Grab a pen and write down this time and #...[phone#] Be sure 
to call in a minute early, see you on there, I am excited!”

- OR -



“Hey Kevin, it’s me Brian. Look, if you ever came across a killer investment opportunity or some 
sort of new business idea, I would hope you would be a friend enough to call me and let me in 
on it. Would you? Well, I am trying to be that kind of friend to you. I have something big in the 
works. I lucked into a deal with some extremely successful people who are rolling out something 
big nationwide. They have invited me to participate. I asked if I could share the info with some 
close contacts, and they said yes, but right now keep it to just a few. Kevin, you need to call this 
number (xxx-xxx-xxxx) tomorrow at (8pm) and just listen quietly for 15 minutes. I promise you, 
Kevin, you will not sleep afterwards. Keep this quiet for now. Just listen in, and we’ll talk after. 
Don’t miss the call, because I cannot fill you in after, and you don’t want to miss out on this, trust 
me. That’s all I can say for now, just see you on the call!”

To Host: Call in 5 minutes early, and personally welcome your friends you’ve invited, ask for 
their name as they call in, and tell them you are glad they could join in, and that the call will 
start at [the designated time] sharp! When that time comes, introduce the speaker “Everyone,
I am so glad you took 15 minutes to be on this call. You will thank me after, I promise you! I 
want to introduce you to [expert’s name] who is leading the national expansion of this New York 
Stock Exchange listed powerhouse company, who knows all the facts and knows how to make 
massive money in this arena, and loves to help people. Mr/Ms _____________, take it away!”

The speaker will go 15 minutes, and then direct everyone back to the Associate to get signed
up. The Associate should take the calls from those who call them, but if the phone does not ring, 
start making follow up calls that same night to close them while they are hot!!! If they have ques-
tions still, then 3-way them into the expert privately to get the answers, and get them closed.

** If you have no upline speaker to do your PCC ... just do everything the same but instead say 
“We are so lucky, we are going to patch in and listen to a conference call with a top executive get- 
ting ready to start, hold on for one second (then 3-way the line into 801-705-5838).” After the 
12-minute recording is done, disconnect, then start making follow up calls to see who is interest- 
ed by asking “What did you like most about what you heard?” If they have questions still, then 
3-way them into the expert privately to get the answers, and get them closed.

Congratulations, you now know the secret to exploding your business. Some people don’t do 
PCC’s, and that is why their income is not as high. The next step is duplicate... get every new 
recruit on your growing team to do their PPC in their first 3 days too!

Just some words of advice,
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